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Introduction

Buying a pre-owned private jet is one of the most significant aviation investment decisions an individual, corporation, charter
operator, or family office can make. While the global business aviation market offers tremendous opportunities, the acquisition
process also involves technical, operational, legal, financial, and tax complexities that many first-time buyers underestimate.

This free buyer’s guide from Safe Fly Aviation has been created to help aircraft buyers understand:
« How to select the right aircraft
« What aircraft ownership really costs
» How to avoid expensive acquisition mistakes
 What to inspect before purchase
» How financing and tax structures work
« Which aircraft offer the best long-term value
« What global buyers should know before importing aircraft

Whether you are considering a light jet, midsize aircraft, super-midsize jet, turboprop, or long-range business aircraft, this
guide provides practical insights used by experienced aviation acquisition professionals.

About Safe Fly Aviation

Safe Fly Aviation provides:
» Aircraft Sales & Acquisition Advisory
» Private Jet Charter Solutions
e Pre-Purchase Inspection Coordination
o Aircraft Valuation & Market Intelligence
o Financing & Leasing Support

o International Tax & VAT Structuring Assistance



Aircraft Import & Export Coordination

Post-Sale Management Support

We assist clients across:

North America
Europe

Middle East
India

Africa

Asia-Pacific

Website: https://safefly.aero
Email: jets@safefly.aero

Chapter1— Why Buy Pre-Owned Instead of New?

For many buyers, pre-owned aircraft provide significantly better value than new production aircraft.

Advantages of Buying Pre-Owned

1. Lower Capital Cost

A jet that originally cost $25-40 million new may be available for 40-60% less after several years of operation.

2. Reduced Depreciation

The largest depreciation curve usually occurs during the first 5-8 years of ownership.

Buying a properly maintained aircraft later in its lifecycle often reduces future depreciation exposure.

3. Faster Availability

New aircraft delivery slots can involve waiting periods of 1-4 years.

Pre-owned aircraft are often immediately available.

4. Proven Operational History

Pre-owned aircraft already have:

Real-world reliability data

Maintenance history
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o Operational trends

o Known technical issues

5. Better Value Per Dollar

Buyers may gain access to:
o Larger cabins
e lLongerrange
« Better payload
e Premium interiors

for the same budget.

Chapter 2 — Defining Your Mission Profile

Before selecting an aircraft, buyers must define their actual operational requirements.
Important Questions

Passenger Capacity

How many passengers typically travel?
e 2-4 passengers
o 5-8 passengers
o 8-14 passengers

o Large group operations
Mission Distance
Typical mission lengths determine aircraft category.

Mission Type Typical Distance
Regional 300-1,000 nm
Domestic 1,000-2,000 nm
Transcontinental 2,000-3,500 nm

Intercontinental  4,000-7,000 nm

Runway Requirements

Some buyers require:



« Short-field performance
o Hot-and-high capability
» Gravel operations

o Remote airport access
Ownership Usage

Aircraft may be used for:
e Corporate transport
o Family travel
o Charter operations
» Government/VIP use
» Medevac missions

« Cargo/logistics support

Chapter 3 — Understanding Aircraft Categories

Very Light Jets (VLJ)

Examples:
» Citation Mustang
« Phenom 100
o HondaJet
Best for:
« Owner operators
« Shortregional sectors

» Lower operating costs

Light Jets

Examples:
» Phenom 300

o Learjet75



» Citation CJ series

Best for:
« Regional business travel
o Domestic missions

« Small executive groups

Midsize Jets

Examples:
« Citation XLS+
o Hawker 900XP
« Citation Sovereign
Best for:
o Medium-range operations
o Corporate shuttle missions

o Higher utilization

Super-Midsize Jets

Examples:
e Challenger 300
o Gulfstream G200
» Legacy 500
Best for:
o International missions
o Larger cabins

e Premium comfort

Heavy [ Long-Range Jets

Examples:
e Falcon 2000EX

o Gulfstream G550



« Global Express
Best for:
« Intercontinental travel
o Ultra-long-range missions

o Head-of-state operations

Chapter 4 — Real Cost of Aircraft Ownership

Aircraft ownership includes both fixed and variable costs.
Fixed Costs

Crew Salaries

o Pilots

e Cabin attendants

» Maintenance staff
Insurance

e Hullinsurance

« Liability coverage

« War risk coverage
Hangar Costs
Varies significantly by airport and region.
Aircraft Management

Professional operators may manage:
e Scheduling
« Maintenance
o Crew

» Regulatory compliance

Variable Costs



Fuel
Usually the largest operating variable.

Engine Programs
Examples:

o MSP

o JSSI

« Rolls-Royce CorporateCare
Maintenance Reserves
Required for:

« Engines

e Landing gear

o APU

e Scheduled inspections
Navigation & Landing Fees

International operations can significantly increase costs.

Chapter 5 — Pre-Purchase Inspection (PPI)

A proper Pre-Purchase Inspection is one of the most important parts of any aircraft acquisition.

Skipping a PPl can expose buyers to millions of dollars in hidden maintenance liabilities.

Major Inspection Areas

Airframe Inspection

Checks include:
e Corrosion
e Structural repairs
» Damage history

o Pressurization cycles



Engine Inspection

Includes:
e Borescope
« Trend monitoring
o LLP status

» Hot section inspection review

Avionics Verification

Checks:
» ADS-B compliance
o FMS functionality
« Autopilot systems

« Navigation databases
Records Audit

Critical items:
« Maintenance logbooks
e AD compliance
« SBcompliance

o Damage disclosures
Interior Inspection

Review:
« Cabin wear
« Seats
o Galley
e Lavatory

o Connectivity systems

Chapter 6 — Aircraft Financing Basics



Aircraft financing structures vary by:
» Buyer jurisdiction
« Aircraft age
o Aircraft value
« Usage profile

o Creditworthiness

Typical Financing Structure

Item Typical Range
Down Payment 15-30%
Loan Term 5-10 years
Interest Rates 5.5-9%

Balloon Payment Possible

Common Financing Types

Traditional Loans

Most common structure.
Operating Lease

Popular for corporations.
Finance Lease

Allows eventual ownership.
Cross-Border Structures

Used for:
o VAT optimization
« Asset protection

« International ownership

Chapter 7 — Tax, VAT & Import Considerations

International aircraft transactions involve complex tax structures.



Europe

Buyers may face:
» VAT obligations
e« Temporary import rules

« AOC/operator exemptions

India

Aircraft imports may involve:
e GST
o Customs duty
o DGCA approvals

» Leasing structures

Middle East
Certain jurisdictions provide favorable tax environments.

USA

State-level sales tax can vary significantly.

Chapter 8 — Aircraft Registration & Compliance

Aircraft must comply with the regulations of their country of registration.

Popular Registries

Registry Common Use
N-Register (USA) Global business aviation
M-Register (Isle of Man)  Corporate/VIP
VP-C Cayman Islands
San Marino International operators
India VT- Domestic Indian operations

Important Compliance Areas

o Airworthiness certificates



e Insurance

» Noise compliance
o RVSM approval

» ADS-B compliance

» Crew licensing

Chapter 9 — Choosing the Right Aircraft

Best Value Super-Midsize Jet

Challenger 300

Strengths:
« Excellent cabin
» Strong residual value
« Reliable engines

« International range

Best Operating Economics

Citation XLS+

Strengths:
o Low operating cost
« Reliable support network

e Proven platform

Best Light Jet

Phenom 300

Strengths:
o Excellent resale value
o Modern avionics

« Efficient operations



Best Performance Jet

Learjet 75

Strengths:
High cruise speed
Excellent handling

Modern cockpit

Chapter 10 — Common Buyer Mistakes

1. Buying Based Only on Price
Cheap aircraft can become extremely expensive after maintenance discoveries.

2. Skipping Proper Inspection

Never skip a professional PPI.

3. Ignoring Maintenance Programs

Aircraft without engine programs may expose buyers to major overhaul costs.
4. Underestimating Operating Costs

Annual ownership costs are often higher than expected.

5. Choosing the Wrong Mission Aircraft

Aircraft must match real operational requirements.

Chapter 11 — Aircraft Acquisition Timeline

Typical Timeline

Stage Estimated Time
Aircraft Search 1-4 weeks
Letter of Intent 1 week

Pre-Purchase Inspection 2-4 weeks

Financing & Legal 2-6 weeks



Closing & Delivery 1-2 weeks
Total typical acquisition period:

30-90 days

Chapter 12 — Questions Buyers Should Ask Sellers

Before purchasing any aircraft, buyers should ask:
Has the aircraft experienced damage?
Are engines enrolled in maintenance programs?
Are all inspections current?
Has the aircraft operated in corrosive environments?
Are there outstanding liens?
Are all avionics compliant?
What is the aircraft utilization history?

Is charter history disclosed?

Chapter 13 — Why Buyers Use Acquisition Advisors

Aircraft transactions are highly specialized.
Experienced acquisition advisors help buyers:

Identify better aircraft

Avoid technical pitfalls

Negotiate effectively

Coordinate inspections

Reduce risk

Manage international transactions

The cost of professional advisory support is often insignificant compared to the cost of hidden maintenance issues.

Chapter 14 — Safe Fly Aviation Buyer Services



Safe Fly Aviation supports buyers through:

Aircraft Sourcing

Including off-market opportunities.

Technical Due Diligence

Independent inspections and records reviews.
Negotiation Support

Buyer-focused transaction representation.

Financing Support

Connections with aviation lenders.

Import & Export Coordination
International aircraft movement support.

Charter Solutions

Temporary lift while sourcing aircraft.

Post-Sale Support

Crew placement, management referrals, and operational assistance.

Sample Aircraft Acquisition Checklist

Before Searching

Define mission profile
Establish budget
Understand operating costs

Determine financing requirements

Before Signing LOI

Review aircraft history



o Confirm maintenance status
» Review engine programs

e Conduct preliminary records audit

During PPI

« Airframe inspection
e Engine borescope

« Corrosion inspection
e Avionics verification

» Cabin inspection

Before Closing

o Title search

e Insurance placement
» Registration planning
o Escrow setup

o« Taxreview

Final Thoughts

The global pre-owned aircraft market offers exceptional opportunities for informed buyers.
With the right technical support, inspection process, and acquisition strategy, buyers can secure:
» Better value
« Lower long-term costs
« Higher residual value
« Safer operations
» Better mission performance

Safe Fly Aviation assists buyers globally with professional acquisition advisory and aircraft sourcing support.

Contact Safe Fly Aviation



Website: https://safefly.aero

Email: jets@safefly.aero

India: +91 78400 00473
UAE: +971 50 225 4774
USA: +1(888) 723-3587

Disclaimer

This guide is provided for informational purposes only and does not constitute legal, financial, operational, tax, or aviation
regulatory advice.

Aircraft values, operating costs, financing rates, tax regulations, and market conditions vary significantly by jurisdiction and over
time.

Buyers should always consult qualified aviation attorneys, tax advisors, technical consultants, and regulatory authorities before
completing any aircraft transaction.
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